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Item 7.01 Regulation FD Disclosure.

FTI Consulting, Inc. (“FTI Consulting”) intends to use a presentation from time to time in its discussions with investors (the “Presentation”). The
Presentation addresses FTI Consulting’s financial results for the second quarter and six months ended June 30, 2014, certain operating data, and past, present and
future business drivers. A copy of the Presentation is furnished as Exhibit 99.1 and has been posted to the FTI Consulting website at www.fticonsulting.com.

The Presentation includes information regarding Segment Operating Income, Total Segment Operating Income, Adjusted EBITDA, Adjusted Segment
EBITDA, Total Adjusted Segment EBITDA, Adjusted Net Income and Adjusted Earnings per Share.

FTI Consulting defines “Segment Operating Income” as a segment’s share of consolidated operating income. FTI Consulting defines “Total Segment
Operating Income” as the total of Segment Operating Income for all segments, which excludes unallocated corporate expenses. FTI Consulting uses Segment
Operating Income and Total Segment Operating Income for the purpose of calculating “Adjusted Segment EBITDA” (as defined below) and “Total Adjusted
Segment EBITDA” (as defined below), respectively.

FTI Consulting defines “Adjusted EBITDA” as consolidated net income before income tax provision, other non-operating income (expense), depreciation,
amortization of intangible assets, remeasurement of acquisition-related contingent consideration, special charges, goodwill impairment charges and losses on early
extinguishment of debt, “Adjusted Segment EBITDA” as a segment’s share of consolidated operating income before depreciation, amortization of intangible
assets, remeasurement of acquisition-related contingent consideration, special charges and goodwill impairment charges, and “Total Adjusted Segment EBITDA”
as the total of Adjusted Segment EBITDA for all segments, which excludes unallocated corporate expenses. Although Adjusted EBITDA, Adjusted Segment
EBITDA and Total Adjusted Segment EBITDA are not measures of financial condition or performance determined in accordance with generally accepted
accounting principles (“GAAP”), FTI Consulting believes that they can be useful operating performance measures. FTI Consulting uses Adjusted Segment
EBITDA to internally evaluate the financial performance of each of its segments because it believes it is a useful supplemental measure which reflects current core
operating performance and provides an indicator of the segment’s ability to generate cash. FTI Consulting also believes that these non-GAAP measures, when
considered together with our GAAP financial results, provide management and investors with a more complete understanding of our operating results, including
underlying trends, by excluding the effects of remeasurement of acquisition-related contingent consideration, special charges and goodwill impairment charges. In
addition, EBITDA is a common alternative measure of operating performance used by many of FTI Consulting’s competitors. It is used by investors, financial
analysts, rating agencies and others to value and compare the financial performance of companies in FTI Consulting’s industry. Therefore, FTI Consulting also
believes that these measures, considered along with corresponding GAAP measures, provide management and investors with additional information for
comparison of FTI Consulting’s operating results to the operating results of other companies.

FTI Consulting defines “Adjusted Net Income” and “Adjusted Earnings per Diluted Share” (“Adjusted EPS”) as net income and earnings per diluted share,
respectively, excluding the
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impact of remeasurement of acquisition-related contingent consideration, special charges, goodwill impairment charges and losses on early extinguishment of debt.
FTI Consulting uses Adjusted Net Income for the purpose of calculating Adjusted EPS and uses Adjusted EPS to assess total FTI Consulting operating
performance on a consistent basis. FTI Consulting believes that this measure, when considered together with its GAAP financial results, provides management and
investors with a more complete understanding of FTI Consulting’s business operating results, including underlying trends, by excluding the effects of
remeasurement of acquisition-related contingent consideration, special charges, goodwill impairment charges and losses on early extinguishment of debt.

Non-GAAP financial measures are not defined in the same manner by all companies and may not be comparable to other similarly titled measures of other
companies. Non-GAAP financial measures should be considered in addition to, but not as a substitute for or superior to, the information contained in FTI
Consulting’s Consolidated Statements of Comprehensive Income. Reconciliations of GAAP to Non-GAAP financial measures are included in the Presentation.

The Presentation contains forward-looking statements within the meaning of the federal securities laws. These forward-looking statements are necessarily
based on certain assumptions as of the date such forward-looking statements were made and are subject to significant risks and uncertainties. FTI Consulting does
not undertake any responsibility for the adequacy, accuracy or completeness of these statements or to update any of these statements in the future. Actual future
performance and results could differ from that contained in or suggested by the forward-looking statements.

The information included herein, including Exhibit 99.1 furnished herewith, shall not be deemed to be “filed” for purposes of Section 18 of the Securities
Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of that section, nor shall it be incorporated by reference into any
filing pursuant to the Securities Act of 1933, as amended, or the Exchange Act, regardless of any incorporation by reference language in any such filing, except as
expressly set forth by specific reference in such filing.

ITEM 9.01. Financial Statements and Exhibits

(d) Exhibits.
 

 99.1 Second Quarter 2014 Earnings Presentation of FTI Consulting, Inc.
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, as amended, FTI Consulting, Inc. has duly caused this report to be signed on its behalf
by the undersigned thereunto duly authorized.
 
    FTI CONSULTING, INC.   

Dated: August 4, 2014   By: /S/ ERIC B. MILLER  
   Eric B. Miller  

   

Executive Vice President, General
Counsel and Chief Risk Officer  
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Exhibit 99.1

 FTI Consulting, Inc.Second Quarter 2014 Earnings PresentationExhibit 99.1



 Cautionary Note About Forward-Looking StatementsThis presentation includes “forward-looking statements” within the meaning of Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as amended, whichinvolve uncertainties and risks. Forward-looking statements include statements concerning our plans, objectives, goals, strategies, future events, future revenues, future results and performance, expectations, plans orintentions relating to acquisitions and other matters, business trends and other information that is not historical, including statements regarding estimates of our 2014 financial results, our medium-term growth targets orother future financial results. When used in this press release, words such as “anticipates,” “aspirational,” “estimates,” “expects,” “goals,” “intends,” “believes,” “forecasts,” “targets,” “objectives” and variations ofsuch words or similar expressions are intended to identify forward-looking statements. All forward-looking statements, including, without limitation, estimates of our 2014 financial results, our medium-term growthtargets or other future financial results, are based upon our expectations at the time we make them and various assumptions. Our medium term growth targets do not represent forecasted future results or financialguidance; rather, they reflect our medium-term growth objectives, developed on the basis of a comprehensive review of our businesses and reflecting our plans for the future. Our expectations, beliefs, projections andgrowth targets are expressed in good faith, and we believe there is a reasonable basis for them. However, there can be no assurance that management’s expectations, beliefs, estimates or growth targets will be achieved,and the Company’s actual results may differ materially from our expectations, beliefs, estimates and growth targets. The Company has experienced fluctuating revenues, operating income and cash flow in prior periodsand expects that this will occur from time to time in the future. Other factors that could cause such differences include declines in demand for, or changes in, the mix of services and products that we offer, the mix ofthe geographic locations where our clients are located or where services are performed, adverse financial, real estate or other market and general economic conditions, which could impact each of our segmentsdifferently, the pace and timing of the consummation and integration of past and future acquisitions, the Company’s ability to realize cost savings and efficiencies, competitive and general economic conditions,retention of staff and clients and other risks described under the heading “Item 1A Risk Factors” in the Company’s most recent Form 10-K filed with the SEC and in the Company’s other filings with the SEC, includingthe risks set forth under “Risks Related to Our Reportable Segments” and “Risks Related to Our Operations”. We are under no duty to update any of the forward looking statements to conform such statements to actualresults or events and do not intend to do so.2



 FTI Consulting Announces Election of Executive Officers: David M. Johnson, Holly Paul, Paul Linton and Adam S. BendellEffective August 25, 2014,David M. Johnson will serve as the Company’s Chief Financial Officer and will be based out of the Company’s executive headquarters in Washington, D.C. Mr. Johnson will be responsible for all finance functions andwork with the firm’s Executive Committee to develop and execute acquisition and other growth strategies.Effective August 25, 2014, Holly Paul will become the Company’s Chief Human Resources Officer and will be based out of the Company’s executive headquarters in Washington, D.C. Ms. Paul will be responsible forattracting, engaging, hiring, developing and retaining leading professionals.Effective August 25, 2014, Paul Linton will become the Company’s Chief Strategy and Transformation Officer and will be based out of the Company’s executive headquarters in Washington, D.C. Mr. Linton willfocus on supporting FTI Consulting’s business segments as they develop and drive their near-term and medium-term agendas.Effective August 25, 2014,Adam S. Bendell who has been serving as the Company’s Senior Vice President of Strategic Development, will move into a new role as the Company’s first-ever Chief Innovation Officer and will be based out of thefirm’s San Francisco office. Mr. Bendell will guide the commercialization of new products and services adjacent to FTI Consulting’s existing businesses.3



 Second Quarter 2014 Key MessagesSecond quarter results are in line with the expectations provided at June investor dayElected four executive officers, David M. Johnson as Chief Financial Officer; Holly Paul as Chief Human Resources Officer;Paul Linton as Chief Strategy and Transformation Officer; and Adam S. Bendell as Chief Innovation Officer, effective August 25, 2014Organic revenue growth of 8.7% year-over-year, driven by year-over-year revenue growth across all business segmentsStrong demand for Forensic and Litigation Consulting and Technology services, revenues increasing 13.3% and 18.6% compared to the same period in the prior yearEconomic Consulting revenues improving from the slow start in first quarter of 2014, up 9.7% sequentiallySequential uptick in M&A activity, particularly in Economic Consulting and Strategic CommunicationsBankruptcy and restructuring demand environment remains soft in North America and continues to weaken globally4



 Second Quarter 2014 Financial ReviewRevenues$600.0$414.6 $454.3Millions $400.0$200.0$$0.0Revenues2Q13 2Q14Adjusted Earnings Per Share$ 0.60 $ 0.55$ 0.38$ 0.40$ 0.20$ 0.00Adjusted Earnings Per Share2Q13 2Q14Adjusted EBITDA$100.0$66.0 $59.9Millions $50.0$ $0.0Adjusted EBITDA2Q13 2Q14Revenues for the second quarter of 2014 increased 9.6% to $454.3 million compared to $414.6 million in the second quarter of 2013Organic revenue growth of 8.7% was driven by revenue growth across all business segments compared to the same prior year periodThe major driver of quarterly results was our Forensic and Litigation Consulting and Technology businessesFully diluted Earnings Per Share, or EPS, for the second quarter of 2014 were $0.42 compared to $0.58 in the second quarter of 2013The second quarter of 2014 included a special charge of $9.4 million related to the closure of the Company’s West Palm Beach office and the termination of a corporate plane lease, which reduced EPS by$0.14Adjusted EPS for the second quarter of 2014 were $0.55Adjusted EBITDA for the second quarter of 2014 was $59.9 million, or13.2% of revenues, compared to $66.0 million, or 15.9% of revenues, in the second quarter of 2013Second quarter of 2014 results were favorably impacted by revenue increases across the Company’s five business segments, which was more than offset by related increases in performance-based compensation,investments and the impact of employment contract extensions in the Economic Consulting business segment5



 Second Quarter 2014 Segment Results



 Balanced and Diversified PortfolioCorporate Finance/RestructuringBankruptcy Support Services Performance Improvement Interim Management Private Equity AdvisoryInvestment Banking Restructuring/Turnaround Services Litigation Support Transaction Advisory Services Office of the CFO Valuation & Financial Advisory ServicesForensic and Litigation ConsultingBusiness Insurance Claims Global Risk & Investigations Practice Compliance, Monitoring & Receivership Government Contracts Construction & Environmental Solutions Health Solutions Dispute Advisory ServicesInsurance Financial & Enterprise Data Analytics Intellectual Property Financial Services Trial Services Forensic Accounting & Advisory ServicesEconomic ConsultingAntitrust & Competition Economics Labor & Employment Business Valuation Public Policy Intellectual Property Regulated IndustriesInternational Arbitration Securities Litigation & Risk ManagementTechnologyComputer Forensics & Investigations Discovery Consulting E-discovery Software & ServicesStrategic CommunicationsCorporate Communications Litigation Communications Creative Engagement & Digital M&A Communications Communications Public Affairs Crisis Communications Restructuring & Financial Issues EmployeeEngagement & Change Shareholder Activism & Proxy Advisory Communications Strategy Consulting & Research Financial CommunicationsSecond Quarter 2014 Segment Revenues12% Corporate Finance/Restructuring23%13% Forensic and Litigation ConsultingEconomic Consulting26% 26% TechnologyStrategic CommunicationsSecond Quarter 2014 Geographic RevenuesUnited StatesInternational29%71%7



 Corporate Finance/Restructuring23% of Second Quarter 2014 RevenuesSegment Revenue Adjusted Segment EBITDA Revenue-Generating Segment Utilization Headcount $104.0 million $19.1 million 71.2% 713(5) professionals+7.6% compared to same +7.2% compared to same compared to same prior +9.2% compared to same prior year period prior year period year period prior year periodIncreased revenues due to higher demand for North America non-distressed service offerings, which was partially offset by continued softness in global bankruptcy engagementsSecond quarter of 2014 non-distressed revenues nearly doubled compared to non-distressed revenues in the second quarter of 2013 Bankruptcy and restructuring demand environment remains soft in North Americaand continues to weaken globally Transaction advisory services and tax initiatives in EMEA are on track and we continue to invest in these businessesQuarterly Recognition/Awards: Matthew Diaz and David Rush recognized in the Service Provider Category by The M&A Advisor’s 40 Under 40 Recognition Awards8



 Forensic and Litigation Consulting26% of Second Quarter 2014 RevenuesSegment Revenue Adjusted Segment EBITDA Revenue-Generating Segment Utilization Headcount $119.1 million $22.3 million 71.1% 1,059+90 professionals+13.3% compared to same +18.8% compared to same compared to same prior +4.3% compared to same prior year period prior year period year period prior year periodOrganic revenues up 10.4% due to increased demand related primarily to disputes and investigations in the segment’s North America and Asia Pacific regionsIncrease in Adjusted Segment EBITDA was due to strong utilization and employee leverage in the segment’s disputes and investigations practices in North America and Asia Pacific, which was partially offset byhigher performance-based compensation costs as well as lower success fees and lower utilization as a result of increased hiring in our health solutions practiceContinued to invest in new cyber security offering where the market has been very receptive to the growing need of directors, general counsel and CIOs to ensure they are abreast of cyber security riskQuarterly Recognition/Awards: Richard Eichmann Honored by the NACVA and CTI with Inaugural 40 Under Forty Award; Vincent A.Thomas and Stephen D. Prowse Recognized in the Patent 1000 – The World’s Leading Patent Professionals Guide9



 Economic Consulting26% of Second Quarter 2014 RevenuesSegment Revenue Adjusted Segment EBITDA Revenue-Generating Segment UtilizationHeadcount$117.2 $18.0 78.3%525+26 professionals+5.6% compared to same (13.3%) compared to same compared to same prior (3.9%) compared to sameprior year period prior year period year period prior year periodImprovement from the slow start in the first quarter of 2014 with revenues increasing 9.7% sequentially, largely due to higher demand in EMEA-based antitrust litigation practice and higher demand and realizedpricing in EMEA international arbitration, regulatory and valuation practicesDecline in Adjusted Segment EBITDA was due largely to increased compensation expense related to extensions of previously disclosed employment contracts entered into late last year with key senior client-serviceprofessionals and lower utilization in the financial economics practice in North AmericaSecond quarter of 2014 antitrust litigation and international arbitration, valuation and advisory services reported double-digit revenue increases compared to the first quarter of 2014Continue to invest in the international arbitration practice in EMEA and the energy, power & products team in North America10



 Technology13% of Second Quarter 2014 RevenuesSegment Revenue Adjusted Segment EBITDA Revenue-Generating Headcount$60.7 $15.1328+43 professionals +18.6% compared to same (10.6%) compared to same compared to same prior prior year period prior year period year periodIncrease in revenues primarily due to increased demand related to large scale complex global investigationsDecrease in Adjusted Segment EBITDA was due to an increase in the mix of lower margin services and increased investment in business development activitiesInvestments in the business are proactively focused on corporate clients as we pivot towards a scale playThe investments, which we will make predominately in the second half of 2014 as compared to the first half of 2014, are in our products and business development capabilitiesQuarterly Recognition/Awards: Recognized as a “Leader” in the 2014 “Gartner Magic Quadrant for E-Discovery Software Report”, for the second consecutive year; San Francisco Business Times named Sophie Rossas a leading Women in Business11



 Strategic Communications12% of Second Quarter 2014 RevenuesSegment Revenue Adjusted Segment EBITDA Revenue-Generating Headcount $53.3 $5.8 566(45) professionals +5.4% compared to same +11.8% compared to same compared to same prior prior year period prior year period year periodFavorable impacts of foreign currency translation contributed 2.8% of revenue growth – the remaining revenue growth resulting from increases in retainer-based relationships in EMEAIncrease in Adjusted Segment EBITDA was due to the favorable foreign currency translation impact and higher margins on pass-through revenuesAligning and upgrading talent with a focus on businesses such as our public affairs, crisis and litigation communications, shareholder activism counsel and change communications offeringsQuarterly Recognition/Awards: Honored by the Sabre Awards for our work with American Suzuki Corporation, in the “Consumer Goods: Automotive” category in May 201412



 Second Quarter 2014 Key MessagesSecond quarter results are in line with the expectations provided at June investor dayElected four executive officers, David M. Johnson as Chief Financial Officer; Holly Paul as Chief Human Resources Officer;Paul Linton as Chief Strategy and Transformation Officer; and Adam S. Bendell as Chief Innovation Officer, effective August 25, 2014Organic revenue growth of 8.7% year-over-year, driven by year-over-year revenue growth across all business segmentsStrong demand for Forensic and Litigation Consulting and Technology services, revenues increasing 13.3% and 18.6% compared to the same period in the prior yearEconomic Consulting revenues improving from the slow start in first quarter of 2014, up 9.7% sequentiallySequential uptick in M&A activity, particularly in Economic Consulting and Strategic CommunicationsBankruptcy and restructuring demand environment remains soft in North America and continues to weaken globally13



 Second Quarter 2014 Financial Tables



 Second Quarter 2014 Results: Condensed Consolidated Statements of Comprehensive Income($ in thousands, except per share data)Three Months Ended June 30,2014 (unaudited) 2013 (unaudited)Revenues $454,324 $414,613Operating expensesDirect cost of revenues 295,549 259,528Selling, general & administrative expense 107,032 96,325Special charges 9,364 -Acquisition-related contingent consideration (5) (7,452)Amortization of other intangible assets 3,452 5,953415,392 354,354Operating income 38,932 60,259Other income (expense)Interest income & other 1,448 (387)Interest expense (12,908) (13,071)(11,460) (13,458)Income before income tax provision 27,472 46,801Income tax provision 10,225 23,315Net income $17,247 $23,486Earnings per common share – basic $0.43 $0.60Earnings per common share – diluted $0.42 $0.58Weighted average common shares outstanding – basic 39,14339,681Weighted average common shares outstanding– diluted 40,29340,750Other Comprehensive income (loss), net of tax:Foreign currency translation adjustments, net of tax $0 $7,694 ($11,714)Total other comprehensive income (loss), net of tax 7,694 (11,714)Comprehensive income $24,941 $11,77215



 YTD 2014 Results: Condensed Consolidated Statements of Comprehensive Income($ in thousands, except per share data)Six Months Ended June 30,2014 (unaudited) 2013 (unaudited)Revenues $879,876 $821,791Operating expensesDirect cost of revenues 569,824 518,008Selling, general & administrative expense 215,419 192,972Special charges 9,364 427Acquisition-related contingent consideration (1,848) (6,721)Amortization of other intangible assets 8,068 11,517800,827 716,203Operating income 79,049 105,588Other income (expense)Interest income & other 2,451 550Interest expense (25,563) (25,786)(23,112) (25,236)Income before income tax provision 55,937 80,352Income tax provision 20,573 33,186Net income $35,364 $47,166Earnings per common share – basic $0.89 $1.20Earnings per common share – diluted $0.87 $1.17Weighted average common shares outstanding – basic 39,27239,560Weighted average common shares outstanding– diluted 40,45640,604Other Comprehensive income (loss), net of tax:Foreign currency translation adjustments, net of tax $0 $12,422 ($27,223)Total other comprehensive income (loss), net of tax 12,422 (27,223)Comprehensive income $47,786 $19,94316



 Second Quarter 2014 Results: Operating Results by Business Segment($ in thousands, except headcount data and rate per hour) Revenue-Adjusted Average GeneratingRevenues Margin (1) Utilization (3) Billable HeadcountEBITDA (1) Rate (3) (at periodThree Months Ended June 30, 2014 end)Corporate Finance/Restructuring $104,020 $19,133 18.4% 71% $412 713Forensic and Litigation Consulting 119,081 22,271 18.7% 71% $323 1,059Economic Consulting 117,227 18,043 15.4% 78% $522 525Technology (2) 60,720 15,104 24.9% N/M N/M 328Strategic Communications (2) 53,276 5,834 11.0% N/M N/M 566Total $454,324 $80,385 17.7% 3,191Unallocated Corporate (20,482)Adjusted EBITDA (1) $59,903 13.2%Average Revenue-Revenues Adjusted Margin(1) Utilization (3) Billable GeneratingEBITDA (1) Headcount (atRate (3) period end)Three Months Ended June 30, 2013Corporate Finance/Restructuring $96,714 $17,848 18.5% 62% $416 718Forensic and Litigation Consulting 105,120 18,752 17.8% 67% $307 969Economic Consulting 111,014 20,803 18.7% 82% $505 499Technology (2) 51,196 16,888 33.0% N/M N/M 285Strategic Communications (2) 50,569 5,219 10.3% N/M N/M 611Total $414,613 $79,510 19.2% 3,082Unallocated Corporate (13,498)Adjusted EBITDA (1) $66,012 15.9%(1) We define Adjusted EBITDA as consolidated net income before income tax provision, other non-operating income (expense), depreciation, amortization of intangible assets, remeasurement of acquisition-relatedcontingent consideration, specialcharges, goodwill impairment charges and losses on early extinguishment of debt. Amounts presented in the Adjusted EBITDA column for each segment reflect the segments’ respective Adjusted Segment EBITDA.We define Adjusted Segment EBITDA asa segment’s share of consolidated operating income (loss) before depreciation, amortization of intangible assets, remeasurement of acquisition-related contingent consideration, special charges and goodwill impairmentcharges. We use AdjustedSegment EBITDA to internally evaluate the financial performance of our segments because we believe it is a useful supplemental measure which reflects current core operating performance and provides an indicatorof the segment’s ability to generatecash. We also believe that these measures, when considered together with our GAAP financial results, provide management and investors with a more complete understanding of our operating results, includingunderlying trends, by excluding theeffects of remeasurement of acquisition-related contingent consideration, special charges and goodwill impairment charges. In addition, EBITDA is a common alternative measure of operating performance used bymany of our competitors. It is used byinvestors, financial analysts, rating agencies and others to value and compare the financial performance of companies in our industry. Therefore, we also believe that these measures, considered along withcorresponding GAAP measures, providemanagement and investors with additional information for comparison of our operating results to the operating results of other companies. Adjusted EBITDA and Adjusted Segment EBITDA are not defined in thesame manner by all companies and maynot be comparable to other similarly titled measures of other companies. Margin is equal to Adjusted Segment EBITDA divided by the respective Segment Revenues. These non-GAAP financial measures should beconsidered in addition to, but not as asubstitute for or superior to, the information contained in our Condensed Consolidated Statements of Comprehensive Income. See also our reconciliation of GAAP to non-GAAP financial measures included in thispresentation.(2)The majority of the Technology and Strategic Communications segments’ revenues are not generated based on billable hours. Accordingly, utilization and average billable rate metrics are not presented as they arenot meaningful as a segment-widemetric.(3) 2013 utilization and average bill rate calculations for our Corporate Finance/Restructuring, Forensic and Litigation Consulting, and Economic Consulting segments were updated to reflect the realignment of certainpractices as well as informationrelated to non-U.S. operations that was not previously available.17



 YTD 2014 Results: Operating Results by Business Segment($ in thousands, except headcount data and rate per hour)Revenue-AdjustedAverageGeneratingRevenuesMargin(1)Utilization (3)BillableHeadcountEBITDA (1)Rate (3)(at periodSix Months Ended June 30, 2014end)Corporate Finance/Restructuring$198,002$30,08415.2%71%$396713Forensic and Litigation Consulting240,51048,76520.3%73%$3191,059Economic Consulting224,07831,07313.9%75%$519525Technology (2)120,78332,45226.9%N/MN/M328Strategic Communications (2)96,5038,5638.9%N/MN/M566Total$879,876$150,93717.2%3,191Unallocated Corporate(39,838)Adjusted EBITDA (1)$111,09912.6%AverageRevenue-RevenuesAdjustedMargin(1)Utilization (3)BillableGeneratingEBITDA (1)Headcount (atRate (3)period end)Six Months Ended June 30, 2013Corporate Finance/Restructuring$195,794$36,93318.9%66%$412718Forensic and Litigation Consulting205,84431,56315.3%65%$314969Economic Consulting226,20846,99720.8%86%$501499Technology (2)97,90030,60431.3%N/MN/M285Strategic Communications (2)96,0458,7739.1%N/MN/M611Total$821,791$154,87018.8%3,082Unallocated Corporate(29,532)Adjusted EBITDA (1)$125,33815.3%(1) We define Adjusted EBITDA as consolidated net income before income tax provision, other non-operating income (expense), depreciation, amortization of intangible assets, remeasurement of acquisition-relatedcontingent consideration, specialcharges, goodwill impairment charges and losses on early extinguishment of debt. Amounts presented in the Adjusted EBITDA column for each segment reflect the segments’ respective Adjusted Segment EBITDA.We define Adjusted Segment EBITDA asa segment’s share of consolidated operating income (loss) before depreciation, amortization of intangible assets, remeasurement of acquisition-related contingent consideration, special charges and goodwill impairmentcharges. We use AdjustedSegment EBITDA to internally evaluate the financial performance of our segments because we believe it is a useful supplemental measure which reflects current core operating performance and provides an indicatorof the segment’s ability to generatecash. We also believe that these measures, when considered together with our GAAP financial results, provide management and investors with a more complete understanding of our operating results, includingunderlying trends, by excluding theeffects of remeasurement of acquisition-related contingent consideration, special charges and goodwill impairment charges. In addition, EBITDA is a common alternative measure of operating performance used bymany of our competitors. It is used byinvestors, financial analysts, rating agencies and others to value and compare the financial performance of companies in our industry. Therefore, we also believe that these measures, considered along withcorresponding GAAP measures, providemanagement and investors with additional information for comparison of our operating results to the operating results of other companies. Adjusted EBITDA and Adjusted Segment EBITDA are not defined in thesame manner by all companies and maynot be comparable to other similarly titled measures of other companies. Margin is equal to Adjusted Segment EBITDA divided by the respective Segment Revenues. These non-GAAP financial measures should beconsidered in addition to, but not as asubstitute for or superior to, the information contained in our Condensed Consolidated Statements of Comprehensive Income. See also our reconciliation of GAAP to non-GAAP financial measures included in thispresentation.((2)The majority of the Technology and Strategic Communications segments’ revenues are not generated based on billable hours. Accordingly, utilization and average billable rate metrics are not presented as they arenot meaningful as a segment-widemetric.(3) 2013 utilization and average bill rate calculations for our Corporate Finance/Restructuring, Forensic and Litigation Consulting, and Economic Consulting segments were updated to reflect the realignment of certainpractices as well as informationrelated to non-U.S. operations that was not previously available.18



 Second Quarter 2014: Reconciliation of Non-GAAP Financial Measures($ in thousands, except per share data)Three Months Ended June 30,20142013Net Income$17,247$23,486Add back:Special charges, net of tax effect (1)5,523-Remeasurement of acquisition-related contingent consideration, net of tax effect (2)(164)(8,216)Adjusted Net Income (3)$22,606$15,270Earnings per common share – diluted$0.42$0.58Add back:Special charges, net of tax effect (1)0.14-Remeasurement of acquisition-related contingent consideration, net of tax effect (2)(0.01)(0.20)Adjusted earnings per common share – diluted (3)$0.55$0.38Weighted average number of common shares outstanding – diluted40,75040,293(1) The tax effect takes into account the tax treatment and related tax rate(s) that apply to each adjustment in the applicable tax jurisdiction(s). As a result, the effective tax rate for the adjustments related to specialcharges for the three months ended June 30, 2014 was 41%.The tax expense related to the adjustment for special charges for the three months ended June 30, 2014 was $3.8 million or a $0.09 impact on diluted earnings per share. In the three months ended June 30, 2013, therewere no special charges.(2) The tax effect takes into account the tax treatment and related tax rate(s) that apply to each adjustment in the applicable tax jurisdiction(s). As a result, the effective tax rates for the adjustments related to theremeasurement of acquisition-related contingent consideration forthe three months ended June 30, 2014 was 37.2%. The tax expense related to the remeasurement of acquisition-related contingent consideration for the three months ended June 30, 2014 was $0.1 million with noimpact on diluted earnings per share. The adjustments relatedto the remeasurement of acquisition-related contingent consideration for the three months ended June 30, 2013 were not taxable.(3) We define Adjusted Net Income and Adjusted Earnings per Diluted Share as net income and earnings per diluted share, respectively, excluding the impact of remeasurement of acquisition-related contingentconsideration, special charges, goodwill impairment charges andlosses on early extinguishment of debt. We use Adjusted Net Income for the purpose of calculating Adjusted Earnings per Diluted Share. Management uses Adjusted Earnings per Diluted Share to assess total companyoperating performance on a consistent basis. We believethat this measure, when considered together with our GAAP financial results, provides management and investors with a more complete understanding of our business operating results, including underlying trends, byexcluding the effects of the remeasurement of acquisition-related contingent consideration, special charges, goodwill impairment charges and losses on early extinguishment of debt. Non-GAAP financial measures are not defined in the same manner by all companies and maynot be comparable to other similarly titled measures of othercompanies. Non-GAAP financial measures should be considered in addition to, but not as a substitute for or superior to, the information contained in our Consolidated Statements of Comprehensive Income.19



 YTD 2014: Reconciliation of Non-GAAP Financial Measures($ in thousands, except per share data)Six Months Ended June 30,20142013Net Income$35,364$47,166Add back:Special charges, net of tax effect (1)5,523253Remeasurement of acquisition-related contingent consideration, net of tax effect (2)(1,514)(8,216)Adjusted Net Income (3)$39,373$39,203Earnings per common share – diluted$0.87$1.17Add back:Special charges, net of tax effect (1)0.14-Remeasurement of acquisition-related contingent consideration, net of tax effect (2)(0.04)(0.20)Adjusted earnings per common share – diluted (3)$0.97$0.97Weighted average number of common shares outstanding – diluted40,60440,456(1) The tax effect takes into account the tax treatment and related tax rate(s) that apply to each adjustment in the applicable tax jurisdiction(s). As a result, the effective tax rate for the adjustments related to specialcharges for the six months ended June 30, 2014 was 41%. Thetax expense related to the adjustment for special charges for the six month ended June 30, 2014 were $3.8 million or a $0.09 impact on diluted earnings per share. The effective tax rate for the adjustments related tospecial charges for the six months ended June 30, 3013 was40.7%. The tax expense related to the adjustment for special charges for the six months ended June 30, 2013 was $0.2 million with no impact on diluted earnings per share.(2) The tax effect takes into account the tax treatment and related tax rate(s) that apply to each adjustment in the applicable tax jurisdiction(s). As a result, the effective tax rates for the adjustments related to theremeasurement of acquisition-related contingent consideration forthe six months ended June 30, 2014 was 36.5%. The tax expense related to the remeasurement of acquisition-related contingent consideration for the six months ended June 30, 2014 was $0.1 million with no impact ondiluted earnings per share. The adjustments related ofacquisition-related contingent consideration for the six months ended June 30, 2013 were not taxable.(3) We define Adjusted Net Income and Adjusted Earnings per Diluted Share as net income and earnings per diluted share, respectively, excluding the impact of remeasurement of acquisition-related contingentconsideration, special charges, goodwill impairment charges andlosses on early extinguishment of debt. We use Adjusted Net Income for the purpose of calculating Adjusted Earnings per Diluted Share. Management uses Adjusted Earnings per Diluted Share to assess total companyoperating performance on a consistent basis. We believethat this measure, when considered together with our GAAP financial results, provides management and investors with a more complete understanding of our business operating results, including underlying trends, byexcluding the effects of the remeasurement of acquisition-related contingent consideration, special charges, goodwill impairment charges and losses on early extinguishment of debt. Non-GAAP financial measures are not defined in the same manner by all companies and maynot be comparable to other similarly titled measures of othercompanies. Non-GAAP financial measures should be considered in addition to, but not as a substitute for or superior to, the information contained in our Consolidated Statements of Comprehensive Income.20



 Second Quarter 2014: Reconciliation of Net Income and Operating Income (Loss) to Adjusted EBITDA($ in thousands) Corporate Forensic and Economic Strategic UnallocatedFinance / Litigation Technology TotalConsulting Communications CorporateThree Months Ended June 30, 2014 Restructuring ConsultingNet income $17,247Interest income and other (1,448)Interest expense 12,908Income tax provision 10,225Operating income (loss) (1) $17,068 $20,839 $16,840 $10,905 $4,030 ($30,750) $38,932Depreciation and amortization 854 1,019 981 3,981 677 904 8,416Amortization of other intangible assets 1,211 674 222 218 1,127 — 3,452Special Charges ----- 9,364 9,364Remeasurement of acquisition-related contingent consideration - (261) ---- (261)Adjusted EBITDA (2) $19,133 $22,271 $18,043 $15,104 $5,834 ($20,482) $59,903Corporate Forensic and Economic Strategic UnallocatedFinance / Litigation Technology TotalConsulting Communications CorporateThree Months Ended June 30, 2013 Restructuring ConsultingNet income $23,486Interest Income and other 387Interest expense 13,071Income tax provision 23,315Operating income (loss) (1) $21,436 $19,177 $19,530 $11,292 $3,394 ($14,570) $60,259Depreciation and amortization 855 937 863 3,611 678 1,072 8,016Amortization of other intangible assets 1,832 579 410 1,985 1,147 - 5,953Remeasurement of acquisition-related contingent consideration (6,275) (1,941) ---- (8,216)Adjusted EBITDA (2) $17,848 $18,752 $20,803 $16,888 $5,219 ($13,498) $66,012(1) We define Segment Operating Income (loss) as a segment’s share of consolidated operating income. We define Total Segment Operating Income (loss) as the total of Segment Operating Income (loss) for allsegments, which excludes unallocated corporate expenses. We useSegment Operating Income (loss) for the purpose of calculating Adjusted Segment EBITDA.(2) We define Adjusted EBITDA as consolidated net income before income tax provision, other non-operating income (expense), depreciation, amortization of intangible assets, remeasurement of acquisition-relatedcontingent consideration, special charges, goodwill impairment chargesand losses on early extinguishment of debt. Amounts presented in the Adjusted EBITDA row for each segment reflect the segments’ respective Adjusted Segment EBITDA. We define Adjusted Segment EBITDA as asegment’s share of consolidated operating income (loss) beforedepreciation, amortization of intangible assets, remeasurement of acquisition-related contingent consideration, special charges and goodwill impairment charges. We use Adjusted Segment EBITDA to internallyevaluate the financial performance of our segments because we believe itis a useful supplemental measure which reflects current core operating performance and provides an indicator of the segment’s ability to generate cash. We also believe that these measures, when considered togetherwith our GAAP financial results, provide management andinvestors with a more complete understanding of our operating results, including underlying trends, by excluding the effects of remeasurement of acquisition-related contingent consideration, special charges andgoodwill impairment charges. In addition, EBITDA is a commonalternative measure of operating performance used by many of our competitors. It is used by investors, financial analysts, rating agencies and others to value and compare the financial performance of companies in ourindustry. Therefore, we also believe that these measures,considered along with corresponding GAAP measures, provide management and investors with additional information for comparison of our operating results to the operating results of other companies. AdjustedEBITDA and Adjusted Segment EBITDA are not defined in the samemanner by all companies and may not be comparable to other similarly titled measures of other companies. These non-GAAP financial measures should be considered in addition to, but not as a substitute for orsuperior to, the information contained in our Condensed ConsolidatedStatements of Comprehensive Income.21



 YTD 2014: Reconciliation of Net Income and Operating Income (Loss) to Adjusted EBITDA($ in thousands) Corporate Forensic and Economic Strategic UnallocatedFinance / Litigation Technology TotalConsulting Communications CorporateSix Months Ended June 30, 2014 Restructuring ConsultingNet income $35,364Interest income and other (2,451)Interest expense 25,563Income tax provision 20,573Operating income (loss) (1) $25,675 $46,241 $29,270 $23,971 $5,035 ($51,143) $79,049Depreciation and amortization 1,645 2,034 2,062 8,045 1,274 1,941 17,001Amortization of other intangible assets 3,426 1,424 528 436 2,254 - 8,068Special Charges ----- 9,364 9,364Remeasurement of acquisition-related contingent consideration (662) (934) (787) --- (2,383)Adjusted EBITDA (2) $30,084 $48,765 $31,073 $32,452 $8,563 ($39,838) $111,099Corporate Forensic and Economic Strategic UnallocatedFinance / Litigation Technology TotalConsulting Communications CorporateSix Months Ended June 30, 2013 Restructuring ConsultingNet income $47,166Interest Income and other (550)Interest expense 25,786Income tax provision 33,186Operating income (loss) (1) $38,135 $30,279 $44,525 $19,374 $5,121 ($31,846) $105,588Depreciation and amortization 1,622 1,961 1,668 7,246 1,323 2,202 16,022Amortization of other intangible assets 3,383 1,091 808 3,970 2,265 - 11,517Special charges 68 173 (4) 14 64 112 427Remeasurement of acquisition-related contingent consideration (6,275) (1,941) ---- (8,216)Adjusted EBITDA (2) $36,933 $31,563 $46,997 $30,604 $8,773 ($29,532) $125,338(1) We define Segment Operating Income (loss) as a segment’s share of consolidated operating income. We define Total Segment Operating Income (loss) as the total of Segment Operating Income (loss) for allsegments, which excludes unallocated corporate expenses. We useSegment Operating Income (loss) for the purpose of calculating Adjusted Segment EBITDA.(2) We define Adjusted EBITDA as consolidated net income before income tax provision, other non-operating income (expense), depreciation, amortization of intangible assets, remeasurement of acquisition-relatedcontingent consideration, special charges, goodwill impairment chargesand losses on early extinguishment of debt. Amounts presented in the Adjusted EBITDA row for each segment reflect the segments’ respective Adjusted Segment EBITDA. We define Adjusted Segment EBITDA as asegment’s share of consolidated operating income (loss) beforedepreciation, amortization of intangible assets, remeasurement of acquisition-related contingent consideration, special charges and goodwill impairment charges. We use Adjusted Segment EBITDA to internallyevaluate the financial performance of our segments because we believe itis a useful supplemental measure which reflects current core operating performance and provides an indicator of the segment’s ability to generate cash. We also believe that these measures, when considered togetherwith our GAAP financial results, provide management andinvestors with a more complete understanding of our operating results, including underlying trends, by excluding the effects of remeasurement of acquisition-related contingent consideration, special charges andgoodwill impairment charges. In addition, EBITDA is a commonalternative measure of operating performance used by many of our competitors. It is used by investors, financial analysts, rating agencies and others to value and compare the financial performance of companies in ourindustry. Therefore, we also believe that these measures,considered along with corresponding GAAP measures, provide management and investors with additional information for comparison of our operating results to the operating results of other companies. AdjustedEBITDA and Adjusted Segment EBITDA are not defined in the samemanner by all companies and may not be comparable to other similarly titled measures of other companies. These non-GAAP financial measures should be considered in addition to, but not as a substitute for orsuperior to, the information contained in our Condensed ConsolidatedStatements of Comprehensive Income.22
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